
OVERVIEW

Over the last two decades, local and international private equity 

investors have been capitalizing on the opportunities generated 

by the demand for commercial property and a housing deficit 

across Latin America. The economic and political uncertainties 

in some of the region’s major markets create compelling 

opportunities for those that have the conviction to invest through 

them. Private equity real estate investors are sophisticated and 

often contrarian, so when they look at Latin America they do so 

with a mid- to long-term perspective.  

Despite the challenges and headline risk, the range of private 

real estate investors active in the region has expanded in recent 

years from a handful of local GPs and family offices to an 

increasing number of institutional investors such as North 

American and European pension funds, Asian and Middle 

Eastern sovereign wealth funds, and international strategic 

buyers. These international investors come from prosperous 

countries in search of real estate investment opportunities that 

can provide higher risk-adjusted returns as compared to other 

developed and emerging markets. 

At the same time, in today’s low-return environment, Latin 

American institutional investors have also increased their focus 

on real estate as they seek yield and have not been deterred by 

the illiquidity of this asset class. A recent Private Equity Limited 

Partners Opinion Survey conducted by LAVCA and Cambridge 

Associates revealed that almost half of Latin American LPs aim 

to increase their exposure to real estate, viewing this sector as 

the second most attractive in the region, second only to 

consumer/retail. 

“...almost half of Latin American LPs aim to 
increase their exposure to real estate” 

Real estate, a tangible and immovable asset categorized by 

usage (office, retail, industrial, residential, etc.), form of 

ownership (public or private), and form of financing (equity or 

debt), provides investors with returns via income and capital 

gains. It also contributes with diversification to a portfolio of 

traditional investments such as stocks and bonds. Empirical 

evidence also suggests that real estate can work as a hedge 

against rising inflation due to increased cash flows from rents or 

income.  

The following investment strategies are commonly used by 

private real estate investors (see Figure 1):  

Common Investment Strategies Used by Private Real Estate Investors 

STRATEGIES 

Core Core Plus Value Added Opportunistic 

RISK Low Low to Moderate Moderate to High High 

RETURN 6-9% 7-10% 10-14% 15%+ 

SOURCE OF RETURN Income Capital Gain 

LEVERAGE Low High 

CASH FLOWS Stable/Predictable Unstable/Negative 

PROPERTY TYPE 

Prime property located in 

central area of a major city; 

high quality tenants 

Similar to core, but property 

may be located in a suburb or 

secondary city; higher lease 

renewal risk than core 

Distressed property whose 

value & tenant quality can be 

enhanced through renovations 

and operational improvements 

New development projects & 

highly distressed properties 

that require major renovations 

Figure 1 

Source: The Fundamentals of Private Equity and Venture Capital, PEI Media 
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FUNDRAISING 
.

In the first semester of 2017, LAVCA conducted a survey 

among ~100 international and local private real estate fund 

managers active in Latin America to measure fundraising 

activity. The survey accounted for capital raised not only by 

private, closed-end commingled fund structures, but also by 

discretionary separate accounts, co-investment and joint 

venture vehicles dedicated exclusively to real estate 

investments in Latin America.  

The survey results revealed that during the 1998-1H 2017 

period, GPs raised an aggregate US$39.1b for private real 

estate investments in the region through 201 partial or final 

fund closings26. Brazil-focused funds have dominated the 

fundraising market, accounting for 53% of the capital raised, 

followed by Mexico-only vehicles with 33%; investors with a 

pan-regional focus captured 8%. In terms of investment 

strategy, fund vehicles with opportunistic strategies 

accounted for 85% of the fundraising totals, followed by 

value-added funds with 12%.  

26 This figure also includes discretionary separate accounts, co-

investment and joint venture vehicles established during this period. 

27 Launched in 2009, CKDs are publicly listed private capital 

investment vehicles used by alternative investment managers to 

In 2016 alone, private real estate funds targeting Latin 

America raised an aggregate US$3.7b via 17 partial or final 

fund closings, versus the US$3.2b raised through 21 vehicles 

in 2015. Brazil, which saw a y-o-y increase of 91% in 

fundraising totals, represented 38% of the capital raised for 

the region, whereas Mexico accounted for 35%. In a 

noteworthy trend also seen across the Latin American private 

equity industry, capital committed to pan-regional funds 

increased three-fold from US$234m in 2015 to US$763m in 

2016. LPs are increasing their appetite for pan-regional 

strategies, especially those targeting the Pacific Alliance.  

Notable 2016 fund closings  include the ones from Hemisferio 

Sul Investimentos (HSI), which raised US$700m for its fifth 

Brazil-focused fund; Walton Street Capital, which raised 

MXN7b (US$342m) from Mexican institutional investors 

through a Development Capital Certificate (CKD)27 vehicle on 

Mexico’s stock exchange (BMV); and TC Latin America 

Partners, which held a final close on US$268m for its second 

fund targeting residential, commercial and industrial real 

estate projects in Peru, Colombia, and Mexico. In the Andean 

region, Greystar, the largest operator of apartments in the US, 

closed a joint venture fund alongside Peru’s Credicorp Capital 

to develop multifamily assets in Chile.  

Eduardo Orozco, Managing Director of Investments 

for Greystar’s Latin America platform, indicates the 

firm’s goal is to develop the premier portfolio of 

buildings that will redefine the apartment for rent experience 

in Chile. 

raise capital from Mexican institutional investors such as pension 

funds and insurance firms. 

“In 2016 alone, private real estate funds 

targeting Latin America raised an 

aggregate US$3.7b via 17 partial or final 

fund closings, versus the US$3.2b raised 

through 21 vehicles in 2015.” 

Figure 9 
Source: LAVCA Industry Data 
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AMERICAN Country Date
Target Company/ 

Property
Deal Sector Lead Investor(s) Deal Description

Equity Invested

(US$ Million)

Brazil Dec-13 Alphaville Urbanismo Residential Blackstone, Pátria Investimentos
Brazilian homebuilder Gafisa S.A. sold a 70% stake in Alphaville Urbanismo, a urban community development 

company in Brazil, to private equity firms Blackstone and Pátria Investimentos.
$601

Brazil Aug-15
Portfolio of Seven Office 

Buildings
Office Brookfield

Brookfield acquired  an  interest  in  a  portfolio  of  seven  essentially  new  office  buildings  in  Rio  de Janeiro 

and São Paulo from Brazilian commercial real estate company BR Properties.
$365

Brazil May-16 BR Properties

Office 

Industrial

Retail

GP Investimentos, Abu Dhabi 

Investment Authority (ADIA)

Through a public tender offer, Brazilian private equity firm GP Investimentos and sovereign wealth fund Abu Dhabi 

Investment Authority (ADIA) increased their joint stake from 12% to 70% in BR Properties, the largest listed 

company in the commercial real estate segment in Brazil. GP Investments had previously founded BR Properties in 

2006 and exited it between 2010 and 2012 via four block trades.

$536

Brazil Sep-16
Land for a Mixed-use 

Project
Mixed-use Tishman Speyer

Tishman Speyer bought land in the Jardins area of São Paulo, Brazil, to develop a mixed-use project that will 

include residential units, office, and retail space. The land is located close to Avenida Faria Lima, Avenida 

Paulista, and upcoming subway station Oscar Freire.

N/A

Brazil Mar-17
Windsor Atlantica Hotel on 

Copacabana Beach
Hospitality Blackstone

Blackstone acquired the 39-floor, 545-key beachfront hotel Windsor Atlantica Hotel on Copacabana Beach in Rio 

de Janeiro, Brazil. As part of the transaction, Blackstone signed a management agreement with Hilton for this 

asset and following a period of transition plans to convert the hotel to the “Hilton Rio de Janeiro Copacabana”.

N/A

Chile Jan-16 Territoria Apoquindo Mixed-use

Abu Dhabi Investment Authority (ADIA), 

Territoria, Empresas FG (Calvo Puig 

family)

Sovereign wealth fund Abu Dhabi Investment Authority (ADIA) set up a joint venture with Chilean developer 

Territoria and the Calvo Puig family to develop a mixed-use project in El Golf neighbourhood in Santiago, Chile. 

The project, which is expected to be completed in Q1 2019, will include 37,000 sq. m. of office space in three 

buildings and 25,000 sq. m. of retail space.  

$300

Colombia May-14
Decameron Hotels & 

Resorts
Hospitality

Equity International, 

Terranum Group

Equity International (EI) and the Terranum Group (a platform of investment, development, and corporate and 

institutional real estate services in Colombia), acquired Decameron Hotels & Resorts. Through this transaction, 

Terranum Group’s Hotels unit, which received an equity investment from EI, complemented its portfolio of city 

hotels with Decameron Hotels & Resorts’ All-inclusive offer, making it’s the largest hotel platform in Latin America. 

EI had previously invested in 2011 in the Terranum Group’s Corporate Properties unit, which owns/develops office 

and warehouse properties in Colombia.

N/A

Colombia Oct-15
Paseo Villa del Rio Centro 

Comercial
Retail Avenida Capital

Avenida Capital invested in Paseo Villa del Rio, a retail project in Bogotá, Colombia. The project, which is 

expected to be completed in 1H 2020, will contain approximately 74,000 sq. m. of retail space and 21,000 sq. m. of 

entertainment offerings.

N/A

Mexico Dec-14
Portfolio of 35 Industrial 

Properties
Industrial

Walton Street Capital, 

Finsa

US private equity real estate firm Walton Street Capital and Mexican developer FINSA acquired a portfolio of Class 

“A” stabilized assets totaling 5.7 million sq. f. (~529,547 sq. m) comprised of 35 buildings located in key 

manufacturing and logistics hubs, originally developed by Brookfield. The operation also included the acquisition 

of 160 hectares of industrial land in the border cities of Reynosa, Tijuana, and Ciudad Juarez, Mexico.

$320

Mexico Aug-16
Nuevo Sur Shopping 

Center
Retail PGIM Real Estate

PGIM Real Estate acquired the open-air lifestyle retail center Nuevo Sur Shopping Center in Monterrey, Mexico, 

from real estate investment and development company MIRA. Nuevo Sur is part of a mixed-use development 

project developed by MIRA that is expected to include approximately 2,600 residential units, 138 hotel rooms, more 

than 50,000 sq. m. of office space and more than 34,000 sq. m. of retail space upon completion.

N/A

Mexico May-17 Hoteles City Express Hospitality Jaguar Growth Partners
Jaguar Growth Partners acquired a 9.4% stake in Mexican limited-service hotel chain Hoteles City Express 

(HCITY). With this investment, Jaguar became HCITY’s largest shareholder.
N/A

Mexico Jul-17 Grupo Acosta Verde Retail Equity International

Equity International (EI) made a follow-on investment in Grupo Acosta Verde, a developer, owner, and manager of 

shopping centers in Mexico. Grupo Acosta Verde, which received US$113m from EI in April 2015, will use the 

proceeds to develop a robust pipeline of projects.

$29

Peru Jul-15 La Guna Rinconada Residential Peninsula Investments Group
Peninsula Investments Group invested in the 185-unit middle-income housing complex La Gina Riconada, which is 

located in the district of La Molina, Lima, Peru.
N/A

Peru May-17 Villa In El Polo Residential TC Latin America Partners
TC Latin America Partners acquired an 80% stake in Villa In El Polo, a 941-unit high-end residential project located 

in Santiago de Surco, Lima, from Peruvian developer Grupo Inmobiliari.
N/A

Latin America Private Real Estate Investments Highlighted Deals 
 
 

 
 

 

 
 

 
 

Figure 10 
Source: LAVCA Industry Data 
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